


How to Show Buyers Through Your Home

Selling your home can be an exciting but challenging process. When it comes time to show potential buyers
through your property, preparation and presentation are key to making a great impression. Here's a step-by-
step guide to help you showcase your home effectively:

1. Prepare Your Home in Advance

¢ Declutter: Remove personal items, excess furniture, and anything that makes rooms feel crowded. Aim
for a clean, neutral space that buyers can envision as their own.

¢ Clean Thoroughly: Dust, vacuum, mop floors, and wipe down surfaces. Pay special attention to kitchens
and bathrooms—sparkling fixtures and countertops leave a strong impression.

* Depersonalise: Take down family photos, quirky decor, or bold artwork. Neutral tones and minimal decor
help buyers focus on the home itself.

* Make Minor Repairs: Fix leaky faucets, replace burnt-out light bulbs, and touch up chipped paint. Small
issues can distract buyers or raise concerns.

* Boost Curb Appeal: Mow the lawn, trim bushes, and sweep walkways. The exterior is the first thing
buyers see, so make it inviting.

2. Set the Scene Before Showings

e Let in Natural Light: Open curtains and blinds to brighten the space. A well-lit home feels larger and
more welcoming.

¢ Control the Temperature: Set the thermostat to a comfortable level—cool in summer, warm in winter.

* Add Subtle Scents: Avoid overpowering air fresheners. Instead, use light scents like fresh flowers, baked
goods, or a clean linen candle.

e Turn on Lights: Even during the day, turn on interior lights to highlight features and create a cozy
atmosphere.

* Stage Key Areas: Arrange furniture to show off the flow of each room. A simple vase of flowers or a bowl
of fruit can add a touch of warmth.

3. Plan Your Approach During the Showing

¢ Decide Your Role: Depending on whether you're working with a real estate agent, you may or may not be
present. If you're showing the home yourself, greet buyers warmly but give them space to explore.

e Start with a Strong First Impression: Begin the tour at the front door or a standout feature (like a
spacious living room or updated kitchen).

¢ Highlight Key Features: Point out upgrades, unique aspects, or benefits—like energy-efficient windows,
ample storage, or a great view. Be honest but focus on the positives.

¢ Let Buyers Explore: Avoid hovering. Allow them to wander at their own pace and ask questions as they
go.

* Be Ready to Answer: Know details like the age of the roof, utility costs, or neighbourhood perks. Buyers
appreciate informed sellers.
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4. Be Flexible and Accommodating

* Work Around Their Schedule: Buyers may request showings at odd times. The more flexible you are, the
more opportunities you have to impress.

* Keep Pets Out of the Way: Crate pets or take them off-site during showings to avoid distractions or
allergies.

* Offer Privacy: If possible, step outside or into another room while buyers discuss the home among
themselves. They'll feel more comfortable sharing honest opinions.

5. Follow Up After the Showing

e Ask for Feedback: If you're working with an agent, they can collect buyer comments. If not, politely ask
buyers or their agent what they thought.

* Make Adjustments: If you notice recurring feedback (e.g., “the lighting is dim” or “the clutter distracted
me”), tweak your setup for the next showing.

Bonus Tips

* Create a Handout: Offer a sheet with key details—square footage, recent upgrades, nearby amenities—
to leave with buyers.

e Stay Positive: Even if a buyer seems uninterested, maintain a friendly attitude. Every showing is practice
for the next one.

* Keep It Ready: Live as if a showing could happen anytime—because it might!

By preparing thoughtfully and presenting your home in its best light, you'll increase the chances of wowing
buyers and securing an offer. Good luck with your sale!
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